(B0 B U A RISFRZ SRl SR E)

ExEX#K | Coach8 38 A | ICF MCC XMk 4k

(BErImE]
fRYF, FBEGKM.
HEESHBEGINN D, BINREZWEE “IRHK = kA" SR E,

BIRBABARD ARIFE N BT AT BER, NRIMEVEA ST ERBURR S 8 E), REIKIZETEIR
FEEMER,

X tEEIRA T 5 MESBIEAM B R N IREE A R SEX, BEBIMIETWEIRE L.
RE&1E,

BEX— #HFbBBR“5I 5™ & (Digital Low-Ticket Products)
RARELLRNE, B RERERS.
o WRItAHE:
BIRERERKH— AL TEON: SEERR. HERE. IFASHIREF), FHEK—E 3-5
TN BEZEEMR XEBTER—E EFIER/BEEMR.
o A=A BNULA
BMEMPUARXRESE=ZATFE BLEZFENGN 9 T) BHESE, ERFEETEIWIRE
PR TMREFLEMERERD, RNAMREIHELEBEERBRHNBEZ 1IN 1T,
BT £ AH“HKREFE" (Recurring Membership Community)
5 “ B S B7 R AL R AT ERRIIT B HI 4R A7
. BitHE:
A—PMEHNREABNEERKLE (N HFSERIHE . " BAEBEERIHL) .
o MRSFIRIT:
MAFEBEXREHEYWE. BARFRHE—XANIZE. —RER, ERNBEHMIRITHT
IR A B EARN K5 SHBER R A,
o NAIFEEEBIULA

Y B 5 %25 A %% (Recurring Revenue) , fEE T BEEHUE N, XEHIFLE. REMBAERARF
BAMERRZENELEE,

B = 5 EFKXUELE” (Automated Group Coaching)

M “SRINET R SRR AR EE K,

o WITHE:
FEA 1 1TUNEER, 25K —E 21 RWEMIEI)IEE (21K E2EE R4
E) Do



o fRSRIT:
o 70% HIEBILFIEHIERAFRBRXFMHBE DR AT,
o 30% Btz EEEAEE, RIREREBHIT—REPL EXEH L (Group Coaching) .
o NAIFEEEBIULA
RAMRS 1 ARIETE, RETARSS T 100 DA fREAZEM BAMRIE T, BIRMETEIKER
SNE S
P &R (IP) 5 T &M (Licensing & Frameworks)
WBIFZ AN, EBIRHET RS,
o WRItAE:
LIRMEE—ELETHRIE. TZERANBEIE PESNITFITRER
o MRSFRIT:
FRECH MRALFXEIEMNFERATENARMMORBSSINGE, EEFUERERM
fAIfEAXEIR",
o NAFEEBIULA :

W TEFMERTITER, EMRZANLFER. XEZRAZETE VLSS KR
HEAAH,

B IhwiES B IEKL" 7 8HH1H (Leveraging Associate Coaches)
MFZNFHARRNERBEE

o WRITAE:
BRI B SHEMK, MPAN I 1HAYGE, NS5,

o MREIEIT:
ESRIMECHMESE HN. YETELRR. BEEERREMNEFHKIRE, BIRME XD
W, REIRELIRMBIEREAINIT, IRBETEHMENES.

o HfE[FAEHBIUA
EFRITF TSN LRSS, BEZERE T RENSFKA, MIRBESREMRREE
B UHRERSEENTEDT K.

(BB EITIE]

FHLRZ—RERY, #HIBAtLTRE-—RREKTETEMN,

FERRIT IR Z AT, EHRIMELHLILKTMMBE T 200 N/NEFLLER 133 1K8,
RAA-RERRTR, REAIERIRE, MIRGHRNREUIBEIAN, ZHLE.
EREPRRER, ASARENERS REENEEELEES.



	《增加被动收入的5种教练业务模式》 
	模式一：数字化自助式“引流产品” (Digital Low-Ticket Products) 
	模式二：会员制“成长陪伴群” (Recurring Membership Community) 
	模式三：标准化“主题式训练营” (Automated Group Coaching) 
	模式四：知识产权 (IP) 与工具授权 (Licensing & Frameworks) 
	模式五：师带徒与“助理教练”分销机制 (Leveraging Associate Coaches) 


